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Construction Industry Overview
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Open courses are organised in collaboration with The Building
Centre and held at their conference facilities in London. Each
delegate receives a CD containing all of the presentation slides
and supporting reference documents.

The day begins with coffee and registration at 9.00am, the pro-
gramme starts at 9.30am and concludes at 4.00pm.

Venue

Courses are held at The Building Centre, 26 Store Street, off
Tottenham Court Road, WCIE 7BT. Nearest Underground sta-
tions are Tottenham Court Road and Goodge Street.

Course Dates
I3th April 2010, 5th October 2010

CIMCIG member cost per delegate: £265.00 + VAT

Name: Position:
Company:
Address:
Postcode:
Telephone: Fax:
Email:

Special Requirements:

Course Title: Construction Industry Overview

Course Date:

Please enclose a cheque payable to The Building Centre Ltd
Visa [J Delta J Eurocard [J Mastercard [J

Or charge my credit card £
Card Number:

Expiry date:

Cardholder’s Name:

Card Billing Address:

Signed (Card Holder):

Mail to:  Training Bookings Fax to: 020 7580 964 |
The Building Centre
FREEPOST WC405 | Telephone: 020 7692 6211
Store Street Email: info@cadvantage.co.uk
London
WCIE 7BT

Once training places are booked it is not possible to refund a fee as a result of non-attendance.

We reserves the right to cancel a training course. In the event of this every effort will be made to run the course on an alternative date / location. Should it not be
possible for a delegate to attend with these revised arrangements a full refund of the course fee will be made.



